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METROATLANTA HOUSING

Home sales slip, but prices rise

Spring sales season to
be brisk, experts say.

Scant housing supply,
weather blamed for
low January numbers.

ByArlelleKass
akass@ajc.com

Home sales in metro Atlanta
fell in January, pushed down
by a low number of homes on
the market and rough winter
weather that kept shoppers at
home.

The median sale price in-
creased, however, and experts
say the spring season should
be busy as rising values prod
more sellers to put houses on
the market.

Sales volume has slipped in
several recent months for the
same reasons, but the January
decline was steeper and re-
versed a small year-over-year
gain in December.

January sales fell 10.6 per-
cent from January 2013, and
30 percent from December,
according to data from the At-
lanta Board of Realtors.

Home sales continued on A10

Fewer metro Atlanta houses sold in Janu-
ary than in the same month in 2013. But
the median price of purchased homes
Increased. HYOSUB SHIN / HSHIN@A JC.COM

WHYIT
MATTERS

Home salesand
values are important
evento people

who aren'tlikely to
sell orbuy anytime
soon. The state of
the housing market
contributes to the so-
called“wealth effect”
that helpsdrive the
broader economy by
making people more
confident about
purchases of all
types.
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Home sales

continued from Al

The median sale price
rose 22.4 percent year
over year to $180,000,
buoyed by the low inven-
tory overall and reduc-
tion in foreclosed houses
on the market.

“Lack of supply drives
prices up,” said John
Hunt, a senior analyst
with real estate analysis
firm Smart Numbers. “It
leads to lower sales, when
there’s nothing to buy.”

The stubborn lack of
inventory could be good
news for homebuilders,
who should expect more
demand for new homes,
Hunt said. It also bodes
well for the spring selling
season, which is expected
to be even better than last
year’s frenzied pace.

Collette McDonald, a
Realtor with RE/MAX,
said two snow and ice
storms and a blast of frig-
id weather that preced-
ed them put the brakes on
a season that was already
picking up. In Decem-
ber, sales rose 2.9 percent

HOMES SOLD

The number of homes sold in metroAtlanta dropped from
theyearbefore, areturn to the sluggishness seenin the fall.

SALES PRICES

The median sale price of metro Atlanta homesis up
substantially over the previous year.

TOTAL YEAR-OVER-YEAR MEDIAN YEAR-OVER-YEAR
MONTH SALES PERCENT CHANGE MONTH PRICE PERCENT INCREASE
May 4,600 A 5.5percent May $200,000 39.9 percent
June 4,351 A7percent June $215,000 6.3 percent
July 4,623 A 9.5percent July $217,000 47] percent
August 4,268 V1.2percent August $205,675 38.5 percent
September 3,594 ¥ 0.9 percent September $189,000 35 percent
October 3,613 ¥V 5.3 percent October $189,704 5.5 percent
November 3,103 ¥V 9percent November $181,000 207 percent
December 3,429 A 29 percent December $196,000 21 percent
January 2,400 ¥ 10.6 percent January $180,000 22.4 percent
SOURCE:ATLANTA BOARD OF REALTORS
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seen more interest, and
more offers, with better

ue to relocate to Atlanta,
said Jana Waycaster, an

offers on homes, and she
expects listings to rise as

in great condition sold be-
cause they were priced

below the market.

As prices rise and peo-
ple have greater expec-
tation of a quick sale,
“they’re going to have to
step up their game if they
want multiple offers,” Mc-
Donald said. “They’re not
going to be able to put
(poor properties) on the
marketplace.”

“It’s going to be a brisk,
great market, but it’s not
going to be as frenzied as
2013,” she said. “Demand
is still very high. Supply
is so low. It will naturally
pickup.”

Hunt, with Smart Num-
bers, said he expects that
to happen, too. But, he
warned, it has been a
long time since the U.S.
has experienced a hous-
ing market like this one.
The long, deep recession
might have changed ho-
meowners’ views on mo-
bility and trading up for
more space or features.

“Six years of this
changes the way people
think about their situa-
tions, whether they need
to move at all,” he said.
“Some of the reasons to
move no longer apply.”
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